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Monday morning
Mr. Robert Jones

123 Main Street

Boston, MA 45678

Dear Mr. Jones


I’m telling you right upfront that the purpose of this letter is to ask you to help me Save-A-Kid.

And with that being said, please let me quickly explain why I need your support – by relating to you how it all got started.  

       They beat the holy crap out of me one
            evening when it was almost dark and I
            was jogging in a New York City Park.


       Four of them, intercity teens.  They
            slapped me around, knocked me down, kicked me a 
            little, went through my pockets, and stomped on my 
            back for good measure.


When it was over, I hurt and I was traumatized, seriously traumatized. 


I had just left my position at the Ford Motor Company in Detroit and had started an import/export business person in New York City.


But now I was afraid to leave my apartment.  Afraid to go anywhere at night.  Afraid of what might be lurking in an alley.
     In brief, my life was totally wrecked.


So I went for professional counseling and the therapist told me, without any sugarcoating, that the only way to deal with my fears was to face my fears.


So that’s what I did.


I closed down my business and became a high school teacher. I taught math and educational business in notorious neighborhoods such as Bedford Stuyvesant in Brooklyn and the “Fort Apache” section of the South Bronx.


And yes, I conquered my fears.


But something even worse happened to me.


 You see, I was supposed to be preventing dropouts and dealing with youths most at risk.  But I discovered that I was inept and unsuccessful. 

A failure.To wit:

          My class started in September with 85 kids.
               But in a few weeks that number had dwindled 
               down to a mere 16.


Clearly, I was not preventing dropouts.  And clearly, I wasn’t doing very good job teaching math, to say the least.


But what to do about it? 

 The answer came one day, in the school cafeteria, at lunch, when I asked some of the kids in my class why the other guys and gals were back on the street. 

A boy named Gary told me:




Well, Teach, when you use the business panel    

               balance sheets of your old import and export  

               company as examples, hey we want to learn more. 
               You know?
               But when you get our faces in the text book, no 

               One cares because that’s not a real life.


Made sense to me.  Really quite simple.

So I threw away all my teaching plans and started using business examples and business planning techniques instead. 

 The idea caught on and before long my methods were picked up and used by other New York City classrooms.


That’s how it all started.  But not -– end of story.


 A couple of years later, I sought support from some leading American business executives and launched out with a unique non-profit venture called the National Foundation for Teaching Entrepreneurship. 

For short, just call it:  Save-A-Kid. 

    And the mission:
Help young people from low-income communities get off the streets my building skills and unlocking their entrepreneurial potential.


And that’s what we’ve been doing now since 1987.


But this is 2007.  And our resources are maxed out.  No other way to put it. 

We have kids on a waiting list, good kids, who through no fault of their own are growing up and trying to survive in tough neighborhoods and yes, they are going into business for themselves: 
            Like stolen cars, chop shops,
            shake downs, drug running,
            prostitution, and mugging.


The bottom line here:

 I need new friends -- like you -- who will help provide the financial support necessary to get and keep these kids off the street, and teach them the skills of entrepreneurship.


How about it?


Our program works.  In fact the Harvard Graduate School of Education evaluated our life-changing results and found out that:
First:  Interest in attending college increased by 32%!

Second: Occupational aspirations increased by 44%!

Third:  Leadership behaviors increased by 13%!


Quite frankly, if our program was not successful, I would be embarrassed to ask you for financial support.


But we are successful.  And I am not one bit embarrassed. So here goes:

Send $10.00: to help purchase a hardbound textbook for a   

             Student who is filled with ambition and work  

             ethics, and real drive.

Send $25.00: to help purchase the teachers’ edition of “How to    

             Start And Operate a Small Business” (Winner of the 
             prestigious Golden Lamp Award for books given by 
             the Association of Educational Publishers).

Send $35.00: to help us with our crucial summer BIZ CAMP 
             programs where especially training teachers provide 
             one on one counseling and hands-on training.

Send $100.00: And do all of the above!


Naturally, I’ll welcome gifts of $1,000, $5,000, or $10,000.  Contributions are tax deductible, and please be assured that your financial assistance will be well managed.  Our books are always open, and in fact in response to your gifts we automatically send you a financial statement. 

 Our board of directors, all of whom are successful business people require this.  (And enclosed you will find a little leaflet listing our board and perhaps you will recognize some of their names). 

I thank you for reading this letter.









Sincerely yours,









Steve Mariotti









Founder and President

P.S.: “Tom Jones”, (his name and certain facts are changed to protect his identity), is still on the wait list. 
Right now he is a reluctant member of a street gang and he wants out.  His buddies make fun of him because he wants to go straight, and get an education and learn how to start his own  business.

His mother turns tricks in a massage parlor.  His father is serving 10 years for assault and battery.  He lives with his aunt who is crippled and on welfare. 
Can we save this kid?  You bet!  And will you help me get him off the wait list?

I hope your answer is “yes” and if so I invite you to sign the enclosed:



“Here’s a quick word of Encouragement: 

Then, I’ll give your card to him and kids like him, letting them know that...somewhere...someone like you is willing to share their resources -- to help a kid. 
I think you feel good about it.

Yellow Lift Note

7 ½  by 7 ½

Tent fold

Very light weight Yellow paper stock

Copy for outside:

Please read this before you decide not to support Save-A-Kid.
Copy is same as in CMS package, only set up the top as

Memo from:

Tom Hartocollis

Microsoft Corporation

Card of encouragement
Green

About 6 X 6 tent fold

Light card stock

Outer copy

Here’s a Quick Word of Encouragement… 

Inner copy

You are not alone! 

And you have friends who want to help you

Make your vision for the future come true.

You can do it!

Signed_________________________

Reply form 
Yes!  I want to help Save-A-Kid provide teens at risk with the materials, resources, and business skills that they urgently need in order to escape the unpleasant life choices found on the street corners of low-income environments.  Enclosed please find my tax-deductible check in the amount of: 

 (  ) $10.00: to help purchase a hardbound textbook for a   

             student filled with ambition and work ethics, and 

             real drive.

(  ) $25.00: to help purchase the teachers’ edition of “How to    

             Start And Operate a Small Business” (Winner of the 

             prestigious Golden Lamp Award for books given by 

             the Association of Educational Publishers).

(  ) $35.00: to help us with our crucial summer BIZ CAMP 

             programs where especially training teachers provide 

             one on one counseling and hands-on training.

(  ) $100.00: do all of the above!

(  )  Other $____________________

Charge card form

Flyer:  gray stock
No fold

About 5 X 7

Copy for front
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